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PV export VAT 
rebates to be 
axed in April   
Near-term overseas order spike expected, 
long-run industry consolidation in sight

By CHENG YU and LIU ZHIHUA

China will scrap value-added tax 
rebates on photovoltaic products 
from April, signaling a decisive shift 
away from what industry experts see 
as subsidized overseas expansion.

They said the decision could trig-
ger a short-term surge in overseas 
orders ahead of the deadline, but 
would ultimately accelerate consoli-
dation in a sector grappling with 
falling prices, mounting losses and 
growing trade frictions.

In a joint notice late last week by 
the Ministry of Finance and the State 
Taxation Administration, VAT 
rebates for battery products will be 
cut from 9 percent to 6 percent 
between April and December, before 
being fully scrapped from Jan 1, 2027.

The adjustment builds on an ear-
lier policy shift announced in 
November 2024, when China low-
ered export rebate rates for solar 
wafers, cells and modules from 13 
percent to 9 percent.

Wang Bohua, honorary chairman 
of China Photovoltaic Industry Asso-
ciation, said: “The adjustment to the 
tax rebate policy has eroded the low-
cost advantage of directly exporting 
PV modules, prompting firms to 
accelerate the shift of production 
capacity overseas. The new policy, in 
the long term, will help adjust the 
overall export structure of solar-re-
lated products, and help companies 
release capacity in regions including 
the Middle East, Latin America and 
Southeast Asia, to bypass hostile 
trade barriers.”

Wang said overseas capacity 
expansion in markets such as India, 
the United States and Southeast Asia 
is already reshaping China’s export 
structure, and exports of solar cells, 
rather than finished modules, have 
grown significantly faster.

Several industry sources told Chi-
na Daily that overseas buyers are 
front-loading orders during the 
remaining policy window, creating a 
temporary spike in exports.

Zheng Tianhong, a senior ana-
lyst at Shanghai Metals Market, 
said, “Related output could rise 

Airbus lands large-scale year-end 
aircraft orders from Chinese carriers
By LI JING
lijing2009@chinadaily.com.cn

Airbus secured a flurry of year-
end aircraft orders from Chinese 
airlines, reinforcing the European 
planemaker’s dominance in China 
and its long-term commitment to 
the world’s second-largest aviation 
market.

In just two days at the end of 
December, five Chinese companies 
— Air China, Spring Airlines, 
Juneyao Air, China Express Air-
lines and China Aircraft Leasing 
Group — announced deals to pur-
chase a combined 148 Airbus A320 
family jets, all narrow-body air-
craft, according to company 
­filings.

China’s national flag carrier Air 
China led the orders. In a filing 
released on Dec 30, the airline said 
it had signed an agreement to pur-
chase 60 A320neo series aircraft 
for about $9.5 billion at catalog pri-
ces, with deliveries scheduled 
between 2028 and 2032, subject to 
shareholder and regulatory 
approval.

The announcement followed 
similar disclosures by other domes-
tic carriers earlier in the week. On 
Dec 29, budget carrier Spring Air-
lines and privately owned Juneyao 
Air announced plans to buy a com-
bined 55 A320 family jets.

Regional operator China 
Express Airlines said on Dec 30 it 
would acquire three A320 series 
jets in a deal valued at about $380 
million, while China Aircraft Leas-
ing Group said on the same day it 
had signed an agreement with Air-
bus to purchase 30 A320neo family 
aircraft. 

The latest batch of orders adds to 
a series of large deals that have 
cemented Airbus’ leading position 
in China in recent years. In July 
2022, Airbus secured an order for 
292 A320neo family aircraft from 
China’s three major domestic air-
lines — Air China, China Southern 
Airlines and China Eastern Air-
lines. This was followed in April 
2023 by an agreement with China 
Aviation Supplies Holding Co for 

China from its final assembly line 
in Tianjin.

“This milestone demonstrates 
Airbus’ commitment to deepening 
strategic partnerships in the coun-
try,” said George Xu, Airbus execu-
tive vice-president and CEO of 
Airbus China. 

The Tianjin facility, inaugurated 
in 2008, was Airbus’ first commer-
cial aircraft final assembly line out-
side Europe. Airbus opened a 
second A320 family final assembly 
line in Tianjin in October, part of a 
broader effort to raise global A320 
production to 75 aircraft per 
month by 2027.

The new line is expected to be 
fully operational by early 2026, 
using Airbus’ latest manufacturing 
processes. Airbus now operates 10 
final assembly sites worldwide, 
including two in China.

Airbus said that in 2024 about a 
quarter of the jets assembled in 
Tianjin were delivered to markets 
outside China.

The company’s industrial ties 
with China have also deepened. A 
majority of Airbus’ direct procure-
ment work packages in China are 
manufactured by Aviation Indus-
try Corp of China, accounting for 
more than half of Airbus’ total 
industrial cooperation value in the 
country. Around 200 Chinese sup-
pliers support Airbus’ civil aircraft 
program, and AVIC has become 
Airbus’ largest non-engine supplier 
globally. 

The surge in Airbus orders 
comes as China steps up efforts to 
attract foreign investment, particu-
larly in high-end manufacturing. A 
new version of its Catalogue of 
Encouraged Industries for Foreign 
Investment, set to take effect in 
February, aims to further expand 
market access and improve the 
business environment.

Official data show that foreign 
investment in high-tech sectors 
has been growing faster than over-
all inflows. From January to 
November 2025, China approved 
more than 61,000 new foreign-in-
vested enterprises, up nearly 17 
percent year-on-year. 

Shanghai facilitates reinvestments in China for MNCs 
By SHI JING in Shanghai
shijing@chinadaily.com.cn

Shanghai’s continued efforts to 
improve its business environment 
will further consolidate its appeal to 
multinational companies, facilitat-
ing the city’s high-quality economic 
growth, said officials and experts.

Their comments were made after 
the Shanghai municipal government 
released a set of 20 new measures on 
Jan 6 to encourage foreign-invested 
companies to make reinvestments in 
the domestic market. 

Foreign-invested enterprises 
legally established in China are 
encouraged to use undistributed 
profits for reinvestment purposes. 
Overseas investors are encouraged 
to make the same moves by using 
their legally obtained profits in the 
onshore market, whether they are 
denominated in domestic or foreign 
currencies. Reinvestment methods 
include investing in newly estab-
lished enterprises registered in 
Shanghai, increasing capital in 

existing companies, acquiring 
shares, equities and property inter-
ests, as well as investing in projects, 
according to the public circular.

As explained by Huang Feng, 
director of the Shanghai Foreign 
Investment Association (SFIA), for-
eign companies have accumulated 
considerable retained earnings after 
years of operation in China. These 
earnings are mainly used in three 
ways, including daily operations, 
reinvestment and direct distribu-
tion to shareholders. 

Shanghai’s new measures are pro-
jected to direct these retained earn-
ings to industries and encourage 
foreign-invested companies to fur-
ther expand their footprint in Chi-
na, Huang said.

The highly efficient and precise 
government support regarding tax 
and market supervision, the 
increasingly transparent regulatory 
environment in Shanghai and the 
wider Yangtze River Delta region, 
China’s complete industrial chain 
and infrastructure, as well as the 

country’s opening-up policies have 
ensured foreign companies’ long-
term development in the Chinese 
domestic market, according to 
Simon Lichtenberg, CEO and 
founder of Danish furniture compa-
ny Trayton Group. 

According to officials from the 
Shanghai Municipal Development & 
Reform Commission (SMDRC), the 
new measures have streamlined are-
as of key concern to multinational 
companies, including tax, the regis-
tration and use of foreign exchange, 
the allocation of land resources, a 
simplified process for transferring 
medical device production, and 
coordination of multi-warehouses 
for pharmaceutical wholesale, 
among others.

While Shanghai is home to near-
ly 80,000 foreign-invested compa-
nies and accommodates the 
regional headquarters of over 1,000 
multinational companies, a large 
number of them have used their 
undistributed profits obtained in 
the city for setting up new produc-

tion lines, technology upgrading 
and transformation, and building 
new research centers, said SMDRC 
officials.

According to the proposal for for-
mulating the 15th Five-Year Plan 
(2026-30) released in October, foreign 
companies’ reinvestment in China 
will serve as a major method to 
advance the country’s high-level open-
ing-up. The National Development 
and Reform Commission, the coun-
try’s economic regulator, released in 
July a circular to facilitate foreign 
companies’ reinvestment, including 
providing flexible long-term leases for 
industrial land, shortening the regis-
tration time for newly registered com-
panies and favorable foreign 
exchange policies, among others.

The introduction of the 20 new 
measures in Shanghai responds to 
the latest edition of the business 
environment improvement action 
plan released by the municipal gov-
ernment at the beginning of the 
year, said Huang of the SFIA. 

The action plan, which is now 

version 9.0 since it was first rolled 
out in 2018, said that efforts will be 
made to secure the execution of for-
eign-invested projects, which 
include reinvestment projects and 
existing ones. These are substantial 
measures much applauded by com-
panies, said Huang.

Yang Hongwei, chief researcher at 
the Shanghai Zhongchuang Insti-
tute for Industry and Innovation, 
said the latest action plan has direct-
ed the focus from bettering services 
provided to companies to creating a 
more favorable industrial ecosys-
tem in general. This is in line with 
the changes underway in Shanghai’s 
industrial landscape.

According to Chen Yanfeng, depu-
ty director of the SMDRC, Shanghai 
has rolled out more than 1,300 meas-
ures in the previous editions of the 
action plan to address the problems 
most encountered and raised by for-
eign companies. 

This year’s action plan will make 
the optimized measures more inclu-
sive and fair. In this way, Shanghai 
can better prepare for the beginning 
of the 15th Five-Year Plan period and 
seek even bigger leapfrog opportuni-
ties in its development, Chen said. 

HK sees 
innovation, 
tech efforts 
bear fruit

HONG KONG — From the first 
homegrown chip to the rapid rise 
in global innovation rankings, 
Hong Kong has accelerated its piv-
ot toward innovation and technol-
ogy (I&T) over the past year, 
positioning the sector as a critical 
new engine for growth alongside 
its traditional economic pillars.

In November, Hong Kong 
debuted the Lion Rock chip, the 
world’s first data center manage-
ment processor built on the open-
source RISC-V architecture. The 
chip was incubated by Full Vision 
Capital, a Hong Kong investment 
firm.

The chip was produced by 
StarFive Technology, whose 
founding shareholder, Full 
Vision Capital, began backing 
the RISC-V architecture and 
StarFive seven years ago. At the 
time, the open-standard technol-
ogy had few serious backers.

The early bet gave StarFive a 
first-mover advantage, but chip 
development remains a techni-
cally complex endeavor that is 
anything but easy.

“The design and manufactur-
ing of chips involve an intricate 
division of labor, and any slip can 
lead to fatal defects,” said Xu Tao, 
CEO of StarFive Technology.

Despite these hurdles, the 
company succeeded in its tape-
out — a feat Xu credited to rigor-
ous quality control and close 
team integration.

Alan Chan, managing partner 
of Full Vision Capital, said the 
achievement reflected the cul-
tural heritage of Hong Kong. 
“The resilient ‘Lion Rock Spirit’ 
of Hong Kong’s tech innovators 
is a robust driving force behind 
the I&T sector,” Chan said, 
pointing to a pragmatic, hard-
working ethos in the local start-
up community.

Xu underscored that Hong 
Kong is endowed with several 
underlying strengths for chip 
development. “Chip design, a 
capital- and knowledge-inten-
sive pursuit, aligns naturally 
with the city’s status as an inter-
national education and financial 
hub capable of sustaining long-
term funding for research and 
development,” Xu said.

Chan added that the city’s 
common law system, low-tax 
environment and strong intellec-
tual property protections have 
combined to offer the stability 
needed for long-term and high-
stakes innovation.

Bolstered by stronger govern-
ment investment and efforts to 
attract companies, Hong Kong’s 
I&T ecosystem has thrived in 
recent years. Official data showed 
that the city’s domestic spending 
on R&D expanded 8.4 percent 
year-on-year to HK$35.77 billion 
($4.6 billion) in 2024, with its 
ratio to GDP climbing further to 
1.13 percent.

The policy push is delivering 
results. The Shenzhen-Hong 
Kong-Guangzhou innovation 
cluster topped the global list for 
the first time last year, while the 
tech-intensive Hetao high-tech 
zone’s Hong Kong Park was offi-
cially launched in December, 
securing tenancy contracts with 
over 60 enterprises.

The city’s growing I&T activity 
aligns with China’s broader push 
to achieve greater self-reliance 
and sci-tech strength.

According to the recommen-
dations for formulating the 15th 
Five-Year Plan (2026-30), Hong 
Kong will be given support in 
developing itself into an interna-
tional innovation and technolo-
gy center. Furthermore, the 
Central Economic Work Confer-
ence in December has explicitly 
listed building an international 
technological innovation center 
in the Guangdong-Hong Kong-
Macao Greater Bay Area as 
among the priorities in 2026.

Hong Kong will align more 
proactively with the national 
development strategy, said Hong 
Kong Financial Secretary Paul 
Chan Mo-po, while also under-
scoring finance, innovation and 
technology, and trade as three 
important growth engines for 
Hong Kong for 2026.  
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An employee works on a PV panel production line in Maanshan, 
Anhui province, on Nov 21. wang yushi / for china daily

sharply in the months leading up to 
April 2026 as manufacturers seek 
to take advantage of the final 
rebate window.”

However, the end of export rebates 
will also raise costs materially. Zheng 
expects that after rebates are 
removed, export profits for a stan-
dard solar module could fall by 46 to 
51 yuan ($6.40-$7.10) per unit, com-
pressing margins and intensifying 
pressure on less efficient producers.

The CPIA said in a statement last 
week that some exporters had 
effectively converted tax rebates 
into bargaining chips for foreign 
buyers, allowing overseas custom-
ers to capture benefits originally 
intended to offset domestic VAT 
burdens.

“This has turned export rebates 
into a de facto subsidy for overseas 
markets,” the association said, 
warning that the practice had erod-
ed corporate profitability and 
heightened the risk of antidumping 
and countervailing investigations 
against Chinese solar products.

“Reducing or cancelling export 
rebates at an appropriate time will 
help restore rational pricing in over-
seas markets, lower trade friction 
risks and ease the fiscal burden,” the 
CPIA said.

Contact the writers at 
chengyu@chinadaily.com.cn 

The adjustment to the 
tax rebate policy has 
eroded the low-cost 
advantage of directly 
exporting PV 
modules, prompting 
firms to accelerate the 
shift of production 
capacity overseas.”
Wang Bohua, honorary chair-
man of China Photovoltaic 
Industry Association

An A320 aircraft is assembled at Airbus’ second final assembly line in Tianjin on Oct 22.
tong yu / china news service

160 aircraft, including 150 A320 
family jets and 10 A350-900 wide-
body planes.

By the end of 2025, Airbus’ mar-
ket share in China had risen to 
about 55 percent, overtaking Boe-
ing, with China becoming Airbus’ 
largest single-country market for 
several consecutive years.

Airbus CEO Guillaume Faury 
has highlighted the scale of China’s 
aviation potential. He told Chinese 
media in October that China will 
need about 9,500 new aircraft over 
the next 20 years, accounting for 
roughly one-fifth of global 
demand, and has described the 
A320 family as “the world’s best-
selling single-aisle aircraft”, com-
peting directly with Boeing’s 737 
series. 

Industry executives have warned 
that demand for narrow-body jets 
is outstripping supply. In 2024, a 
senior executive at global aviation 
financing firm Avolon said key 
models from both Airbus and Boe-
ing — widely understood to include 
the A320neo and 737 MAX — were 
effectively sold out until around 
2030.

To meet rising demand, Airbus 
is accelerating production while 
deepening its manufacturing foot-
print in China. In December, the 
company delivered its 800th A320 
family aircraft assembled in China, 
an A321neo handed over to Air 

This milestone (the 
800th A320 aircraft 
delivered in China) 
demonstrates 
Airbus’ commitment 
to deepening 
strategic 
partnerships in the 
country.”
George Xu, Airbus executive 
vice-president and chief 
executive of Airbus China


